
MYLOGGERMAG NOVEMBER 2017

BATTLE OF THE 8 WHEELERS

SouthStar auStralia

Set for SucceSS

Caterpillar positioned to serve 
forestry industry

Trelleborg offers new 
tyre for forestry

Loggers - do this one thing to set 
your family up for success in 2018

14pg 25pg

5pg

47pg

27pg



MYLOGGERMAG

EDITOR: Matthew Amaya

Follow MYLOGGERMAG on

INSTAGRAM

@
www.instagram.com/myloggermag

ADVERTISING

info@myloggermag.com

www.myloggermag.com

BATTLES OF THE WORLD

Last month we published an article discussing 
woman in forestry. We had some interesting re-
sponses on the subject. Some of the responses 
were surprising while others were expected.

The most surprising was the once we received 
from woman themselves - some enjoyed the 
article while only one felt that forestry should be 
left for men and men only.

Most men shared the same thoughts - that it is 
time for change and growth. Overall the feelings 
towards change were good and positive - so it 
is encouraging to see that we are progressing 
with equality.

Our article this month will shed some light on 
another subject - Brands fighting for space in 
the eight wheeler machinery segment. 

As we have reported in a previous magazine - 
the market demands bigger and better 
machines. Manufacturers are fighting to be the 
best and again we as loggers benefit from this. 
We will now see bigger - eight wheeler - 
machines making an entry into the market.

But who will win this segment and who do you 
support?

We also added another feature onto our web-
site - a directory for all brands where you can 
easily navigate for machines and your favourite 
brands and their dealers.

We are looking forward adding all the dealers 
onto this space to make it easy for you to find 
new products and your nearest dealer.

The editor
MYLOGGERMAG     NOVEMBER 2017   pg 2

MLM

MYLOGGERMAG

www.instagram.com/myloggermag
mailto:info@myloggermag.com
www.myloggermag.com


TigercaT   -  changing of The guard
 

caTerpillar  -  ready To serve

souThsTar eq. -  seT To succeed in 
    ausTralia

afM foresTry -  new dealer

BATTLE 
OF THE 

8
 WHEELERS

November 2017

loggers appeal

ping - There goes My dreaM

career

cody Johnson

Business

indusTry news

pg25

pg43

new Technology

pg 41

dear 
reader

This is a free Magazine.
pass iT on using eMail

and whaTsapp 
To your friends and 

colleagues

MYLOGGERMAG     NOVEMBER 2017   pg 3

wellBeing
pg47

pg 20

5pg5pg

pg 8
pg 14

pg 27

TrelleBorg   -  foresTry Tyre

pg10MosT iMporTanT words you can

seT your faMily up for 
success



MYLOGGERMAG

WINNERS

aRE Not pEoplE Who

NEvER faIl

but pEoplE Who

NEvER
QuIt



MYLOGGERMAG     November 2017  pg 5

We are seeing more and more technology 
being introduced to tackle some of the most 
challenging issues we face in logging today. 

Logging on steep terrain is a topic covered in 
another magazine but it was covered from a 
winch assist point of view.

Another option is to use eight-wheeler ma-
chines that give more stability and traction on 
difficult, sloped terrain. 
As we have mentioned before steep hill 
harvesting is a market segment that many 
are fighting for.

We had a look at some of the popular options 
in the market today – Komatsu 931XC, the 
EcoLog 668, Ponsse’s Scorpion King and 
Tigercats answer – the 1185 that was 
revealed at the most recent Elmia show.

These machines are beasts compared to 
previous six wheeled machines and it is 
something to experience to truly get to grips 
with the many advantages eight wheeled 

BATTLE OF THE 8 WHEELERS

Ponsse Scorpion King on steep terrain



machines offer.

From the outset it would be clear that the eight 
wheeled machines will give more comfort as 
stability is improved a hundred fold over the 
six wheeled versions of the same machine. 

This in itself is a benefit to the operation and 
productivity these machines deliver. 
Operators have a lot more control on what 
happens at the end of the boom due to the 
stability.

Another factor that is playing a massive role 
on the development of these machines is the 
reduced damage to the soil where they oper-
ate. 
You would not be blamed to wonder why 
would they develop these machines if we 
already have tracked machines tethered to 
winches that seems to be doing a fantastic 
job already. 
The problem with tracked machines are the 
increased erosion it causes. Machines will 
run straight up and down when operating on 
an incline. When you do this with a tracked 
machine you end up with two distinctive in-
dentations or “hollows” where the tracks ran. 

This will cause erosion to be sped up as 
water will start to run down these tracks

during rain. The damage the rain causes is 
a concern for most forest owners and there 
is a focussed effort to reduce this damage 
caused by tracked machines.

So although winch assist system delivered a 
solution for steep hills, the tracks did not 
offer any relieve towards the erosion prob-
lem. 

Although these machines are heavier than 
their six wheeled counterparts, the weight 
of these machines is dispersed over eight 
wheels instead of six only. 
This causes a lower impact on the ground 
which helps fight against the onset of ero-
sion.

The biggest challenge faced by eight wheeled 
system designers is the limit the booms can 
handle. 
It therefore prevents you from processing big-
ger trees so although this system is a solution 
to some degree it still has its limitations.

MLM Battle of the 8 wheelers

Komatsu 931XC

Tigercat 1185
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Most of these machines are being used in 
Europe and parts of the world where smaller 
lighter trees are being harvested. 

Some companies in the rest of the globe do-
ing final thinning operations are introducing 
these machines as well with great success.

When facing softer ground these machines 
offer a solution that was previously out of 
reach for the modern day logger.
It is a matter of time before we see larger

MLM

boom capabilities for these machines to 
tackle the larger sized wood currently being 
processed with tracked machines. 
The machine that offers the biggest capability 
in the eight wheeler range on the boom is the 
Tigercat that can handle a 2.4 ton processor.

We are sure competitors are taking note of 
this capability and we will soon see what they 
come up with to counter this.
We have a lot to look forward to in the future 
as this battle continues.

EcoLog 668

MLM
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New leadership at Tigercat. 

Tony Larocci to step away from 
role of president and join board 
of directors. 
Grant Somerville steps up.

harvester operator. 
He is a long serving executive at Tigercat 
who worked with Tony at Koehring Waterous 
in the early eighties on several development 
projects, including the design of the 
company’s first purpose-built track feller 
buncher. 
An integral part of Tigercat, Grant has led 
many important design initiatives since join-
ing the team in 1992 and has held several 
positions with increasing degrees of respon-
sibility, including product manager for track 
machines, advanced engineering, and most 
recently vice president, engineering.

CHANGING OF THE GUARD

Grant Somerville 

Tigercat has announced that Tony Larocci 
will be stepping away from his position as 
president effective October 16, 2017. 
Tony has held the position of president since 
Tigercat’s inception in 1992, steering the 
company through rapid growth both in terms 
of product development and geographic 
market expansion amidst an often fierce 
competitive landscape, major economic 
downturns and other challenging externali-
ties. 

“I have immensely enjoyed my work at 
Tigercat — the initial research of potential 
business opportunities that was necessary to 
warrant the formulation of a new company, 
recruiting start-up staff, product development 
and all the sales, marketing and customer 
service functions that went along with my 
role,” says Tony. 
“I wish to convey my deep appreciation to 
Ken MacDonald for having provided me this 
once-in-a-lifetime opportunity. I also want to 
thank everyone at Tigercat and all the Tiger-
cat stakeholders for their much appreciated 
assistance, dedication and cooperation.”

Tony will be passing his day to day responsi-
bilities over to Grant Somerville. Grant got his 
start in the forestry industry in 1978 as a 

MLM Tigercat - Changing of the guard
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“Opportunities to work with and learn from 
individuals like Tony and Ken are rare,” says 
Grant. “I feel very fortunate to have been 
included in the creation and growth of 
Tigercat over the past 25 years, and to now 
assume more leadership responsibility. 

2017 marks my 40th year working within 
forestry and machinery manufacturing. I see 
a promising future for our industry and look 
forward to continuing Tigercat’s role as a 
leader in innovation.”

CEO Ken MacDonald answers the burning 
question of what comes next for Tony. “Tony 
remains in great health and he has agreed 
not only to join the board of directors but 
to continue to contribute to the company’s 
growth, focusing on the recruitment and de-
velopment of design talent and working with 
fellow team members and suppliers on both 
product and component improvement.” 

Tony will also consult on special projects and 
new product development.

subscribe
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Look at your crew – not all of them are on a 
level where they take action on their own. 

Loggers are a different breed of individual. 

Think about it for a moment – most of the 
members of your crew wake up at ungodly 
hours, get ready for work, drive to work for 
an hour or more at a 
time to go and work in 
the sun, mud at times, 
rain at times and not the 
most comfortable cir-
cumstances in the world. 

They do this day in and 
day out.

You have to admit that 
loggers are a special 
breed of individual. 

Incredible human beings 
who will work through 
any weather or condi-
tions that nature throws 
at them.

I count myself lucky to 
be a part of this community of people but 
there is one thing that I see that is a 
worrying trend. 

Loggers do not seem to make progress 
from one position to the next. 
And please do not think we think any less of 
a person who consciously chooses to stay 
in one position year after year and never 
want to take on more responsibility or take 
on a job that needs him or her to do more. 
I admire people the same way if they have 

made such a decision.

The thing that is concerning is loggers who 
choose to stay in the same position because 
they believe they cannot do more or take on 
more responsibility. They just don’t believe 
they can.
You are a leader. You lead people as an 

owner of a company. 

But leading is more than just telling people 
what to do. It is about how you tell people of 
what they CAN do.

When last did you tell someone, I want you 

MLM Business - The Two Most Important Words

The Two Most Important Words:   YOU CAN

....YOU CAN
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to do this, because I believe you can. 
When last did you tell your crew, I want us 
as a crew to be the safest crew in this in-
dustry because I believe each of us can be 
that. 
When last did you tell members of your 
crew, I want you to run my machines be-
cause I believe you can. I want you to lead 
this group because I believe you can.

YOU CAN.

The two most important words in your 
vocabulary towards your crew – YOU CAN.

The biggest change we can make in the 
forestry industry is not necessarily the 
development of bigger, more productive 
machines but the development we do with 
the people we have in this industry. The 
development of the leaders who lead those 
who work in this industry is is the area that 
we need to focus on. 

This is the biggest growth area we will have 
in this industry in the coming years.

You the leader, you the fellow logger who 
are reading this – make this growth point – 
adopt these two words as part of how you 
communicate with your crew 
members and fellow workers – YOU CAN.

When someone expresses to you that they 
want to do more, maybe lead or run a 
machine – the first words you say is – you 
can. 

Believe in others when they don’t believe 
in themselves. Give them an opportunity to 
show themselves they can.

You are part of the solution – you are part of 
the ones who will make the biggest change 
in the lives of others, helping them believe 
they can.... help them break the links to a 
lack of believe in themselves. 

Why do we say you are the one who can 
change the lives of others? 

Because we believe you can...

MLM Business - The Two Most Important Words

YOU CAN...
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Forestry practices and methods throughout 
the Asia-Pacific region vary considerably, 
but Caterpillar is well positioned to serve the 
equipment needs of loggers, according to 
one of the company’s Industry Managers.

Anthony Watson has been with Caterpillar 
for 25 years. From Melbourne, Australia, he 
oversees the operations of Caterpillar Forest 
Products in the Asia-Pacific region, which 
includes Australia, New Zealand, Indonesia, 
China, Japan, and Southeast Asia.

“I provide leadership to the Asia-Pacific 
team for forestry,” said Watson. “This is a 

region where you need industry expertise, 
and you need to be able to demonstrate 
that with customers.”
The Asia-Pacific region is an important 
global market, observed Watson. 
The region contains roughly 60 percent of 
the world’s population and 20 percent of 
global forests.

“There’s a big market here, a big potential 
for forestry. As emerging markets continue 
to develop, they will want more wood. 
That’s why China and Indonesia and other 
countries continue to put so much emphasis 
on forestry and planting forests.

MLM

positioned
 to serve forestry industry

MLM Caterpillar - Positioned to serve Forestry Industry
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Obviously, in the future, those 
forest resources will lead to 
more harvesting of trees for 
wood products or wood-based 
products. 
Their forest products industry 
will become more self-sustain-
ing and will not have to rely on 
importing logs or other wood 
material.”
Caterpillar has been in forestry 
for over 100 years, noted 
Watson. “It’s been a critical 
part of our product line.” Early 
Caterpillar tractors were used 
globally, particularly in Asia and 
North America, for extracting 
wood from forests. “So we have 
a long history.”

Caterpillar can supply machines for every 
phase of logging operations -- harvesting 
and felling timber, extracting the wood from 
the forest, and completely processing the 
trees for the appropriate market. 
“We have a whole system 
solution,” said Watson.

There are a lot of 
differences in the forestry 
industry throughout the 
Asia-Pacific region, noted 
Watson, in terms of 
operations, methods, and 
economic conditions that 
impact the industry.

In some parts of Australia and notably New 
Zealand, for example, the terrain is quite 
steep; logging may be done with a Cat® 
track feller buncher or harvester, a yarding 
system, and a Cat forest machine equipped 
with a SATCO processing attachment.
On flatter terrain, a Cat track harvester or 
feller buncher can performing felling activi-
ties, Cat skidders can extract the stems to a 
landing, and there a Cat forest machine with

machine with a SATCO head can process the 
trees.
There also has been a re-emergence of cut-
to-length logging operations in softwood 
forests; cut-to-length logging generally relies 

on a harvesting machine 
equipped with an attach-
ment that fells the tree 
and processes it at the 
stump, and a forwarder 
that follows behind, 
picking up the wood with 
its own knuckleboom 
and grapple and carrying 
it to a landing or roadside 
where it be stacked or 

transferred immediately to a logging truck.

The predominant approach in the Australian-
New Zealand region is to harvest the timber, 
skid the full-length trees to a landing, and 
process them there, and load the wood onto 
trucks.
Steep slope logging is of particular interest in 
New Zealand, he noted. “It’s a critical issue 
for us, and we need to ensure that we have 
the products that can compete in that terri-
tory.

MLM Caterpillar - Positioned to serve Forestry Industry

Anthony Watson 

We have a whole 
system solution,” 

said Watson.
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We’ve been successful there and will con-
tinue to be.”

The logging industry tends to be made up 
predominantly of small, family-owned busi-
nesses, observed Watson. 

“They’re normally quite unique in that they’ll 
have the parents and their adult children 
involved in the business. They’ve generally 
grown up in the forests of rural areas.”

“They’re very much family-oriented. Small 
operators.” If a business has two logging 
crews, it still may not require more than 10 
machines and employ 10 operators.

“These businesses rely heavily on a com-
pany like Caterpillar and its dealers for sup-
port to ensure that their businesses keep 
running,” he added. “When they face chal-
lenges with equipment, we’re there to sup-
port them.”

“Considering the Asia-Pacific region as a 
whole, we have strong emerging markets 
like China that want to grow and produce 
their own wood. And we have well 
established industries in Australia and New 
Zealand with long-term loggers who are 
highly experienced and have limited reliance 

on manual felling.”

China could become a major player in the 
forestry industry in the Asia-Pacific region. 

“The emergence of China is going to be inter-
esting,” said Watson. “They certainly want to 
become self-sufficient in wood. They’re 
embracing mechanical harvesting systems 
and processing systems.”

One of the most recent developments for 
Caterpillar in the 
Asian-Pacific region is 
the introduction of the 
Cat 500 Series Forest 
Machine, which has 
been well received by 
loggers in Australia. 

“The 538 in particular,” 
said Watson.

Cat Forest Machines 
are track machines 
designed and pur-
pose-built for forestry 
operations, so they 
meet Rollover Protec-

tion Structure (ROPS) and other safety stand-
ards for forestry operations. 

The Cat 500 Series Forest Machine features a 
Tier 4 Final engine, meeting the highest regu-
latory standards for emissions. 
The Cat 538 Forest Machine and other 
models in the series can be configured as a 
Log Loader (LL) for log loading and handling 
tasks or as a General Forestry (GF) machine 
for harvesting, processing, and other applica-
tions.
“The 538 has been a significant machine for 
ussaid Watson. “With the ongoing release of 
the 548 and 558, our product range contin-
ues to expand.” 
 “We wanted to have a dedicated forest 
product,” he continued, designed and built

MLM Caterpillar - Positioned to serve Forestry Industry
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for performing logging operations. 
“Now we can have a Forest Machine bush 
ready for our customers. “

Caterpillar has a network of dealers in 
Australia and New Zealand that are 
strategically positioned to serve the forest 
products industry. 

“The dealers in Australia and New Zealand 
are highly focused and well-trained,” said 
Watson. “They are in the right locations to 
serve the logging industry with their branch 
networks and their long association with 
logging contractors.”

Caterpillar will deliver complete forest 
harvesting and processing systems, said 
Watson, with a close eye on providing 
loggers with the tools they need to deliver 
wood at the lowest cost for their operation.

“When we provide a system to a customer 
that allows them to succeed, we’ll succeed 
with them.”

MLM

MLM Caterpillar - Positioned to serve Forestry Industry

“Caterpillar is well 
positioned to support the 

forestry industry,” said 
Watson. 

“We have a fantastic 
range of dedicated 

forestry products that will 
enable our 

customers to succeed, 
and a dealership 

network to support 
them.”
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MLM Ping - There goes my dream...
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to   b e co m e   a   su ccess fu l   lo g g e r
Ping-   t h e re   g o es   my   d rea m 

Success – it is one of those things that we all 
dream about. 

We dream about having no debt, having a 
career that pays well and where we will be 
well respected. 

The good news is that it is in all of our reach. 

But even though it is in our reach we seem 
to have lost focus – completely. A better 
way to put this is we 
have lost our drive 
to reach for these 
goals with a relent-
less focus to make it 
a reality in our lives.
Our dreams are 
in our minds and 
thoughts from time 
to time but that is 
where it stays. 

Instead of our 
dreams becoming 
goals and something 
we work on daily our 
dreams have now 
become wishes. 
I wish I was 
successful, I wish 
I was respected; I 
wish I had no debt. 

But why – what hap-
pened – where has 
our will to succeed 

gone? What happened to us putting things 
down on a piece of paper and working on this 
daily until it is a reality? What happened to our 
ability to enforce our will to succeed? What 
happened to this relentless focus on building 
success?

Building success needs us to have the ability 
to have unwavering focus on doing something 
every day until our dreams becomes a reality.

Building success 

needs us to have the 

ability to have un.

wavering focus on 

doing something every 

day until our dreams 

becomes a reality. 



But we cannot even function nor do a 
specific task for more than thirty minutes 
without being distracted these days.

Our ability to focus is a distant 
memory. The last time most of us 
have been able to focus for a 
period of thirty minutes or longer was 
when we were forced to do so 
during school where a class session 
was about thirty to forty five minutes 
long. 
Discipline was enforced by a teacher 
MAKING you focus on completing 
some math problem or other tasks 
for the full duration of time you were 
in his or her class.

When we leave school however, things 
change completely. You are let loose to fend 
for yourself and develop your own career. 

You now have to submit to your own will and 
discipline is your own responsibility. You are 
no longer disciplined or forced to focus by 
another human being to complete assign-
ments so that you can get to the end goal. 
Back then it was to graduate from school. 
Now it is creating a successful future with no 
debt etc. 

So you start your journey towards success 
by getting a job. You are the new kid on the 
block, stars in the eyes as we share our goal 
to own our own crew one day or our own 
forestry business. 
But within a few years if not months after 
leaving school we become the same as 
everyone else who surround us. We go to 
work and we wish to be rich, we wish to be 
successful, we wish we could...

Our focus to succeed has now become, like 
everyone else’s, only a wish. 

But how do we get here and how can we 
get back to the point where we wake up in 
the morning and we are determined to work 
on our lives, build our lives and be in control

of what we do during the day to develop the 
life we really want? 

Let us look at focus first because we firmly 
believe our lack of drive to succeed today is 
due to a distracted mind. 
Think about it for a minute – what do you think 
about most of the time these days. Do you do 
tasks at work mindlessly while your mind is 
thinking about your social media accounts or 
messages from friends on your phone? 

Think hard about this please. 

This might give you a breakthrough in life that 
can set you on the path of success that you 
have dreamed of. 

Is your mind distracted? 

Do you feel you do things during the day, the 
tasks you are paid for, the tasks that will take 
you to higher levels or closer to your dream, 
but your thoughts are mainly on what is hap-
pening on your phone? 
Do you put off doing the things you know will 
further your life and instead play games on 
your phone or spend time on your social 
media accounts?
Is what is happening on your phone the main 
thing your mind is focused on during the day?

A distracted mind cannot focus on what is im-
portant on the long run and at the same time 
be constantly on alert to listen for notifications 
from messages or games on your phone. It 

MLM Ping - There goes my dream...
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only focuses on what is in the immediate 
future. When your phone beeps with a new 
message, or it gives a sound because you 
have to unlock a secret chest in a game 
you are playing on your phone, that is your 
immediate future and your long term goals 
fades into the background.

When you do this several times over you 
train your mind to listen to these notifications 
more so than focus on what is important. 
It is impossible for the human mind to focus 
on tasks that is important and at the same 
time focus on what may happen on your 
phone. 
You have graduated into the school of 
distraction.

Want to get better at your life? Want to get 
back on track building the life you dream 
about?
Then switch of all notifications. Go one step 

further and leave your phone in the truck. 
Look at it only to retrieve messages from 
your spouse and no one else. You are able 
to set your phone to receive notifications 
during specific times for specific people only 
these days. This will help you stay focused. 
This is not a game, this is not a suggestion. 

This is about your life and the success that will 
enable your family to have a good life in the 
future.

Games – really? 

Why not set a specific time aside in the after-
noon, after work to play games on your phone 
for one hour only. 

What is important 
to you – long term 
success or a game 
that may not be the 
number one game 
to play in a few 
months time? 

Does your score on 
Clash Royal count 
more to you than 
the success you 
can create for 
yourself in real life?

Trust us, when you 
apply these dis-
ciplines for a few 
weeks your focus 

on creating success will be restored. 

It is good to have a phone
 – 

but it is not good for a phone to have you... 

MLM Ping - There goes my dream...
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MLM Trelleborg - T418 Forestry Tyre
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With the high demands that Forestry puts on tyres, you may Want to have a look at 
trelleborgs t418 tyre. the t418 skidder tyre is speciFically designed For log skidding 
service With excellent penetration and tear resistance to provide longer tyre liFe under 
the most severe operating conditions.

t418 key beneFits:

• maximum resistance to cutting and tearing For extended liFetime

• speciFically designed debris deFlector protects the rim Flange and tyre bead. 
• the dual bead cores ensure an exceptionally strong Fit on the rim

• deep and strong lugs that provide and maximize traction and strong grip

• the extra reinForced sideWall increases stability and protection against impact

• the armored piles and steel belt protect the casing against stumps, boulders and       
 rocks

t418 sizes noW available in australia and neW zealand;
•	 30.5L-32		26	pLy	
•	 35.5L-32		24	pLy

Thinking Tyres… Think Trelleborg. 
For Further inFormation visit:

http://www.treLLeborg.com/en-au/wheeLs/your--industry/agricuLture--and--forestry

Trelleborg T418 Tyre 
a soluTion for many

http://www.trelleborg.com/en-au/wheels/your--industry/agriculture
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Showing good 
SignS 

Southstar is showing 
some extremely good 
signs of entering the 
forestry market in 
Australia.  

Southstar already sold 
two machines into 
Australia– a FD750 
felling head and a 
QS450 processing 
head - and it is well 
received. 
We have good reason 
to say that Southstar 
will be a force to be 
reckoned with in 
Australia.

If you are an Australian 
logger you will be well 
familiar with the history 
of Southstar Equipment.  The inspirational 
part of their history is how this company 
have grown to what it is today. 
The following article should be inspiration to 
all of us that whatever we are doing 
currently, everything can be better, improved 
on and should continually grow.

We are sure that those who are serious 
about logging and those who want to future 
proof  their businesses will read this segment 
and see that Southstar could be a company 
to include as part of their product line up.

The beginning (Canada & 
new Zealand)

Southstar was purchased by a Canadian 
group made up of five Canadians who have 
been working together in the forestry 
industry for a long time.Mike Klopp could be 
described as the main driver of the develop-
ment of Southstar Equipment with Marcel 
Payeur being a financial backer and being 
the main driving force behind the sales
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success of Southstar in Canada. 
Mike Sampietro did product support, while 
Jeff Rankel ran the workshop and Brad 
Matthews ran the internal management of 
the company. 
It was a lean, humble start to something that 
has now grown into an incredible, sustain-
able force in the forestry industry. 

After successfully setting up the business 
in Canada, keeping their manufacturing in 
New Zealand with a well reputed manufac-
turer from New Zealand,  Page and Macrae, 
Southstar steadily started to penetrate other 
markets such as the USA, Chile and New 
Zealand. 
After years of successfully establishing a 
business that is serious about forestry, 
logging and product support, it became an 
entity worth pursuing by Quadco.

Quadco, who has been in the forestry 
industry for years have successfully acquired 
Southstar Equipment and is now the biggest 
privately owned forestry attachment manu-
facturer in the world. 
This again shows, success breeds success. 

With the partnership or marriage of Quadco 
and Southstar you now deal with one of 
the most secure businesses in the industry. 
From being financially stable with systems in 
place to help with orders and product 
support, you can now purchase a Southstar 
or Quadco product and rest assured – you 
will be looked after.

The beauty of this combination between 
Southstar and Quadco is that you can 
purchase an attachment and fit this onto any 
base machine you want, making you, the 
owner of the base machine and attachment, 
the one who holds the power. 

You get a product where both companies 
focus on what they do best – base machine 
dealers focus on base machines – attach-
ment manufacturers focus on attachments. 
There is no domination of the one discipline 

over the other so you literally get the best 
possible products on both ends. 

So there we have the backbone, the foun-
dation if you will on the security you have 
when purchasing either a Quadco or South-
star head... but there is more to this.
You as a logger will agree that even the big-
gest companies can fail in delivering on their 
promises. We see and hear this daily – a 
lack of support, arrogance from suppliers 
and just a total disregard to the promises 
that was made during the initial sale of the 
product to you.

So we delve deeper into why we believe 
Southstar may be one of those companies 
that change the landscape of forestry for all 
loggers

The secret... the people behind this product.

Chuck – the owner of Quadco products is a 
force to be reckoned with. Chuck is 
described as one of the most straightfor-
ward and driven individuals you will meet in 
forestry. 
Chuck has demonstrated that he will sup-
port a product to the end when it comes out 
of his factory. 
He stands by his product and makes sure 
that the name Quadco and Southstar lives 
up to the high standards he demands from 
those who work for him.  
With a leader like Chuck you can expect that 
he will surround himself with a team of disci-
plined, driven individuals who will make sure 
his investment shows good returns. 
So that’s the top of the food chain for Quad-
co and Southstar, let’s look a bit deeper into 
why Australia is set to gain a reliable supplier 
of both product and support. 

The beginning in new Zealand.

Weytze van Heerden was at the start of the 
growth of Southstar in New Zealand. 
In the beginning Weytze sought new
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customers who were mainly non-mecha-
nised. The growth in New Zealand started 
with a good customer, Gareth White, who 
bought the first machine into the country. 

When we investigated the customers that 
Southstar seem to attract in the beginning it 
is the innovative adventurous group that 
purchase the first machine. Gareth White is 
no exception when it comes to being innova-
tive and adventurous. His operation is grow-
ing at a phenomenal rate and he now boasts 
some more Southstar heads in his product 
line-up.

After that the phenomenal service from 
Southstar seems to be the main driver be-
hind the products’ growth in the market.

After the first machines get sold others soon 
see the potential in this phenomenal product 
and they start to follow suit. Russel Jensen 

from New Zealand being a prime example 
and photos of him posing next to the tenth, 
that’s correct, the tenth machine show that 
Southstar do have a business plan that is 
secure, safe and extremely beneficial for the 
customers.

Once you are a customer the customers 
seem to stay with Southstar proving that the 
business is set up properly. 

You are not just a customer, as we have 
said you seem to become part of a com-
munity that is constantly working together 

to produce one of the 
best machines you 
can find in the market 
today.

When machines were 
sold he then also 
looked after the ser-
vice and support of the 
product. 

After the sixth or sev-
enth machines were 
sold Ben Addenbrooke 
who is well known in 
the forestry industry 
joined the team of 
Southstar Equipment 
in New Zealand. 

We did our own re-
search into New Zea-
land and found that 
Ben Addenbrook is a 
well liked character. 

He works all hours of 
the day and his word is good enough. He 
backs this product with pride and you can 
see the influence people like Ben have on 
the success currently being enjoyed in New 
Zealand by Southstar. 
The camaraderie between Weytze and Ben 
saw more machines being sold in New Zea-
land at a good pace.
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Matt Lavis
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Australia
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8 Georgia Lane, Candelo, Australia, NSW 2550
matt_lavis_221@hotmail.com
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Customers we spoke to all told us 
the same – Both Ben and Weytze 
have the same character – they 
both love forestry and they are 
both willing to work all hours of the 
day to get the job done. 

“We felt secure knowing that those 
two are a phone call away. They 
are definitely two individuals that 
you would want part of your team. 
They are hard to beat and you 
almost feel sorry for anyone who 
has to compete against these two. 
Their service is very hard to beat.  
They are two individuals that we 
have found is easy to get along 
with – extremely humble and al-
ways positive.” – said customers.

Both Ben and Weytze worked well 
together and it is something that 
seems to be a part of the South-
star makeup – teamwork. You see this in Canada, the USA and 

everywhere else Southstar has staff. But the 
teamwork and camaraderie between the 

employees seem to be a part 
of how the Southstar 
community seem to operate. 

We call it a Southstar 
community because 
customers feel part of a team 
instead of just a customer. 

We have found this when we 
travelled to Vancouver Island 
Canada, British Columbia, New 
Zealand, Chile and also the 
USA.  

The spirit that each team mem-
ber has seems to permeate 
throughout this company.

Those who have been 
highlighted by customers by 
name is :Mike Klopp – 
Canada. 
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Mike Sampietro – all over – he seem to 
have more than one body because he is 
mentioned everywhere we go, Ken – well 
known on Facebook and with his customers 
– Weytze van Heerden – Chile, New Zealand 
and Australia, Ben Addenbrooke in New 
Zealand.

There are others who have been mentioned 
but the group above has been mentioned 
several times over by various customers and 
only good things have been said. The things 
that are said though are exactly the same re-
gardless of where you go in the world where 
a Southstar is sold, so it shows that it is part 
of the company structure and culture.

One comment did paint the picture as to the 
reason behind the success of Southstar  – 
“I have been in logging for a very long time. I 
have friends in Canada, the USA, New Zea-
land and Australia. 
All of us are in logging and we all agree – 
there are certain people who just make some 
companies work. Mates of mine would credit 
the success of Southstar in Canada and the 
US to Mike Klopp and Mike Sampietro.
Down here we would most definitely credit 
the success of Southstar to Ben Adden-
brooke and Weytze van Heerden. They are 
not always on the front pages of magazines 
because they would have their heads stuck 
in a machine or solving someone’s prob-
lems. They have their heads focused on the 
right things – customer service.”

So that is New Zealand and the company 
culture throughout. The reason why we 
wanted to elaborate on the success and 
culture seen there is that it is exactly what 
customers will see in Australia.

Weytze van Heerden, who was responsible 
for the start of the New Zealand growth as 
we have mentioned moved to Australia to 
set up the business in Australia.
The beginning of Southstar in Australia is 
now showing exactly the same growth pat-
terns that were shown in New Zealand.
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3 Rose Smith Ln
Muckadilla
Queensland

Australia

Tel. +61 427 477 740
  scott.mechanical@bigpond.com

SERVICE FOR THE AUSTRALIAN LOGGING CONTRACTOR
SCOTT HOLMES MECHANICAL

http://www.scottsmechanical.com.au

mailto:scott.mechanical@bigpond.com
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We caught up with Weytze van 
Heerden recently to see how things 
are going.  
“Setting up a business is always slow 
in the beginning, with the need to set 
up the business properly, with product 
support, spare parts and a supply of 
machines. 
The company prepares well to support 
our customers before others start to 
follow those who initially purchase the 
first machines. 
We make sure that we do not let 
customers down – whether you are 
an end user or a dealer – we will not 
let you down. We feel that dealers sell 
base machines – that is their prime in-
dustry and we sell heads – that is our 
prime industry. 

product as part of their product 
line up. Customers are also ben-
efitting from this as we are focused 
to service the customer as a team 
– Southstar Equipment and any 
good dealer you want to associate 
with.” – Weytze said. 

And Southstar is now ready for the 
growth that is sure to follow. Spare 
parts are now readily available with 
four warehouses spread from Mel-
bourne to Brisbane. 

The show of financial backing and 
security from the Quadco / South-
star group is evident with South-
star Australia having five machines 
in stock, ready to be supplied at a 
moment’s notice to any customer 
in Australia.
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Weytze also partnered up with local product 
support suppliers and we have investigated 
them to. 
Again we can say that those who have been 
chosen by Weytze are well selected. 

Customers have a choice who they want to 
service them. Weytze spends time with each 
of these service providers to train them on 
how the Southstar product works and how 
to support it best. 
Again some amazing foresight is shown by 
Weytze on how to set up the business in 
Australia in such a way that Australian 
loggers will not be let down. Weytze is not 
just building a company here in Australia but 
a community of loggers and service 
providers.

So from the top down to the people on the 
ground, each one of them have a drive, a 
love for forestry and believe in the same 
thing – get things done. 

Their word is normally enough showing 
integrity in what they do and how they live 
life. 
This is the kind of people that make up the 
forestry industry – people who you meet and 
what you see is what you get – straightfor-
ward individuals who love forestry the way 
you do, who believe a handshake should be 
your word and who will back you no matter 
what. This product carries the heart of 
forestry with it – reliability.

MaChineS Sold: Fd750 hardwood

Kelly Barker purchased the first machine 
back into Australia. 
Mark Key from Hitachi was the sales person 

who sold the machine pack-
aged with a John Deere base. 
The FD750 felling head has 
been running successfully in 
Hardwood select logging op-
erations for over a year now. 
The machine saw some new 
innovations in the control to 
make hardwood logging a 
breeze. 

“Kelly Barker has been one of 
the best customers to work 
with” - says Weytze.

Hardwood logging is a dif-
ferent beast altogether from 
Pine. Kelly was instrumental 
in working with us to make 
some subtle changes so that 
we now have a Felling head 
that is ready for any wood 
that you put in front of it.
It is an amazing machine and 
it handles both big and small 
wood with the force and care 
it needs. On steep hill it is the 

perfect fit. The fitup was done at Hitachi’s 
Albury branch. The technical staff in Albury 
are an incredible group of well qualified indi-
viduals who also complemented Southstar
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for the ease of fitting the head to the base.

The John Deere and FD750 package seems 
to be a powerful and well balanced package.

QS450 Four wheel proCeSSor

The QS450 is extremely 
durable and versatile.

This machine was sold by 
Brian Haubney from Hitachi 
in Brisbane. It is a QS450 
fitted to another John Deere 
base machine and again the 
fit-up was done by the Al-
bury branch of Hitachi.

The QS450 is showing in-
credible strength, power and 
speed and it seems to be 
handling any wood that you 
throw at it. The machine is 
processing pine and with the 
four roller design it seems 
to be the best fit for a pine 
operation where you want 
very little damage to the tree 
surface. 
The accuracy provided by 
the Southstar length meas-
uring system and Diameter 
measuring system is by far 
one of the best we have 
seen on a machine.

This machine is also used by Russel Jensen 
in New Zealand in thinning operations. It is 
fast, durable and does an excellent job on 
delimbing. 
It is one of the most versatile heads we have 
seen. 

With a slightly heavier than normal design for 
machines this size we reckon it has made 
this head the most reliable head in its class. 
It will most definitely get the five star rating 
from MYLOGGERMAG where we look at 

reliability, overall design, durability, ease of 
use, product support and customer 
experience.
With the tough wood needed to be 
processed in Australia we would easily say 
that it is designed for the Australian tough 
conditions. 

The valve bank and hoses are perfectly 
designed to make servicing easy. The hoses 
are well tucked away making this the head 
to choose in wood where branches are a 
problem during thinning etc. 

Watching this machine run through un-
pruned, ugly Pine was something that 
should be experienced. 
Book yourself for a demo as soon as you 
can. There isn’t a limb that stops this 
machine. It seems a breeze for this machine 
to cut through any limb on a tree and still 
provide little damage to the rest of the 
usable wood.
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Incredible business philosophy 

Weytze van Heerden seems to have a 
business philosophy that is being copied 
from what has been set up in New 
Zealand when it started. 
This successful recipe makes you the 
customer the winner in the relationship as 
everything is being set up in such a way that 
product support, reliability and production 
enjoys a focus that has not yet been seen in 
this industry.

Where to from here?

Spare parts and a full stock of machines, 
three QS450’s (16”+), one QS500 (22”+) and 
one QS600 (24”+) 
are now readily 
available in 
Australia.
These machines 
will go very quickly 
as soon as word 
start to spread 
about the product 
support, 
productivity and 
ease of install. 
We listened to the 
business strategy 
that is being 
applied and from 
a business owners 
point of view, and a 
team at 
MYLOGGERMAG 
that has been in 
forestry for years, 
the business plan 
is solid and ex-
actly what Australia 
needs. 
Going with the fact 
that customers 
who bought their 
first Southstar 

returned to purchase more for new opera-
tions or to replace old machines, is enough 
proof to us that no customer will regret 
joining the Southstar community.

So it is with excitement that we look for-
ward seeing more orange machines in the 
forests of Australia.

If a company can go from where it started 
years ago to being one of the most sought 
after products, services and suppliers of 
the forestry industry, what is stopping you 
from taking your logging company to the 
next level? 
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4 x 4 equals increased traction, 
torque, and delimbing force. ideal for 

harvesting, processing and thinning

ContaCt:  Weytze van Heerden

  (+61) 427877223 (australia)
  Weytze@soutHstarequipment.Com

Processor

QS450

mailto:weytze@southstarequipment.com
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Frank Martin Sons, Inc. is the official dealer 
in Fort Kent and Madison for AFM-Forest 
products.

In the late 1920’s Marc and Antonio Martin 
started a potato brokerage on Market Street 
in Fort Kent, Maine. They owned a potato 
house and operated out of a small office on 
the side. The business was named after their 
father, Frank Martin. 

In the 1940’s they moved a small building to 
the present location. The two brothers soon 
added on to this building and started to sell 
farming supplies. 

In 1952 Frank Martin Sons, Inc. started sell-
ing the agricultural line of John Deere equip-
ment. 
At this time there were nine John Deere 
dealers in Aroostook County with a popula-
tion of 95,000. 
A couple of years later the company started 
to sell crawlers for forestry applications in 
order to diversify its overall product line. 
In 1965, the skidder was introduced which 
replaced the obsolete crawler for forestry ap-
plications. 
The dealership focused from 1978 on for-
estry and construction. The dealership also 
expanded by picking up the Prentice line of 

log loaders in the mid 70’s and the Tigercat 
forestry line in the mid 90’s. 
Frank Martin Sons is now run by Reno and 
Doris’s two sons Dave and Steve. 

They continue to be Tigercat and Prentice 
dealers and have since picked up the com-
plete construction line of LiuGong and 
Kawasaki. 
Now they also proudly distribute the AFM 
Forestry products.

Contact them at:

316 Market Street,Fort Kent Mills, Maine
Phone: (207) 834-3171
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needs even if it is not said.

Cody Johnson – a logger like us - was 
in an accident, sustaining life threaten-
ing injuries.

He is currently in intensive care and 
we all know what that means – he will 
need financial assistance and your un-
derstanding and support.

We want to make an appeal towards 
everyone who is in logging. 

His truck burned  on impact destroying  
his truck, 5 chain saws, electric grease 
guns, tools, all safety gear, diesel tank 
and much more.  

He lost everything.  Insurance will not 
cover his equipment loss and his truck 
only had liability insurance. 

The cause of the accident is still being 
investigated so the insurance company 
won’t settle on his truck until cause of 
accident is determined if they cover it 
at all. 

Please pray for Cody!  

Your thoughts and well wishes are very 
much welcome.  

Dear loggers, sometimes we cross the 
path of another logger and for some 
reason our lives are intertwined without 
any explanation. 

When paths of loggers cross we can 
feel we share a kindred spirit towards 
logging and the jobs we each do, re-
gardless from what country you are or 
what your specific occupation in the 
forestry business may be.

We share something that very few peo-
ple share – the ability to say “I am a 
logger.” There is pride in those words.

Cody Johnson is no exception. When 
you ask him what he does, he will an-
swer with pride” I am a logger.”

This connection is something 
incredible because you know you can 
share ideas, the same struggles and 
the same successes with each other 
and the other will understand exactly 
what you say and what you don’t say.
We also share something else – we all 
know that when a logger needs help he 
can reach out to the logging communi-
ty and they can get exactly that – help. 
Sometimes a logger may find himself 
in a situation where he cannot ask for 
help but he trusts that we as a com-
munity will still be there for him – we will 
understand what he or she 

MLM Cody Johnson Appeal



loggers - your help is neeDeD!!!

coDy Johnson appeal

https://www.gofunDme.com/n45qv-please-help-coDy-Johnson

On Saturday, Sept. 28th 2017 Cody Johnson was involved in a  collision with another 
motor vehicle.  His work truck burst into flames.  A passenger  and driver from the 
other vehicle compromised themselves and dragged Cody from the burning vehicle and 
saved his life.

Cody was airlifted to Syracuse Upstate University Hospital. 

He is currently in the burn unit and will be there until at least Jan of 2018. 

Rehabilitation will follow for several months. 
He has burns over 55 percent of his body 
3rd and 4th degree as well as a Broken 
Tibia, Fibula, left femur, one or two vertebrae 
and a fractured hip. He will have some nerve 
damage in his right foot. 

His prognosis is difficult at this time because 
of his critical condition. 

Infection and pneumonia are the concern 
currently. 

Please pray for Cody!  Your thoughts and 
well wishes are very much welcome. 

Please contact: Dennis Johnson 

+1 315 404 2949 
Cody Johnson “I am a logger”
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Tele: 1 - 715-524-7899

“Built by
loggers

for
loggers”

TIMbErPrO INCTIMbErPrO INC

www.timberpro.com
casey.tree@timberpro.com

www.facebook.com/timberprowww.instagram.com/timberpro1

www.timberpro.com
mailto:casey.tree@timberpro.com
www.facebook.com/timberpro
www.facebook.com/timberpro
www.instagram.com/timberpro1
www.instagram.com/timberpro1


TIMBERPRO DEALER NETWORK
Anderson Equipment Company
Attn: John Scales
565 Main St 
Lancaster
NH 
03584
Phone: 603-788-5591

Komatsu Forest
11/4 Ave of the Americas 
Sydney 
NSW 2127
Australia
Phone: +61 2 9647 3600 

Bush Forestry Equipment
Attn: Don Bush 
13980 HWY 70 
Huntingdon 
TN 
38344
Phone 731-225-5244

Modern Machinery 
101 International Way 
Missoula 
MT 
59808
Phone: 406-523-1100

Forest Pioneer SL
Attn: Emilio Bravo
(AFM-Forest Ltd local dealer)
C/Auzolan 2B-2da planta
20303 
Irun 
Spain
Phone: +34 943 63 28 50

Tanguay, Roberval
625 route de l’aeroport, 
Roberval 
Quebec 
Canada G8H 2M9
Phone: 1-800-463-9856

Great West Equipment
1600 Kosmina Road
Vernon BC
V1T 8T2
Phone: 1 (250) 549 4232

Knight Forestry
3523 US Hwy 84
PO Box 86
West Whigham
GA 39897
 Phone: 229-586-2253

Woodland Equipment
Attn: Ron Beauchamp jr.
1581 W. Adams St
Iron River
MI 
49935
Phone: 906-265-9904

Pioneer Equipment Com-
pany
4872 Taylor Drive
Rhinelander,
WI 54501
phone (715) 369-1900
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MLM Wealth - Loggers - do this one thing...

The SearCh For The perFeCT giFT... 

The end of the year is around the corner. 
Our minds are starting to drift towards the 
upcoming holidays and time we can spend 
doing what we dream to do on our own 
time.

With the holidays coming closer and closer, 
it means that it is also the time of year where 
“jingle bells” will drive you insane and at the 
same time fill your soul with some excite-
ment. 

It is the time for giving but it also means that 
you will be on the receiving end of gifts as 
well.

We go into this daily routine of thinking about 
what we are going to give to our loved ones, 
the ones we go to work for. We want to 
show them how much we love them and win 
their approval to some degree. It is almost 

as if we think that the gift we give repre-
sents or hopefully represents the magni-
tude of our love for our partners and 
children. 
As if the one receiving the gift will look at 
the gift and evaluate the size of the gift to 
see if it actually measures up to what they 
really wanted. This way they can 
evaluate if we really do care.

We have nightmares thinking if we give the 
wrong gift or if it is not big enough then our 
children and partners will think “he or she 
doesn’t really care. If he or she cared they 
would have known what I really wanted or 
needed.”
This my fellow logger is a psychological 
trap we all find ourselves in. 
As I am writing this I have the same 
thoughts and I also measure what I will 
buy my wife and children to show my love 
towards them. In the end we are all the 
same.



www.wheelerequipment.com

Washington 
Yarders & Heavy 

Equipment Repair

E-MAIL:  info@wheelerequipment.com
Phone:  (604) 882-9995

www.wheelerequipment.com
mailto:info@wheelerequipment.com
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MLM Wealth - Loggers - do this one thing...

So my advice to you in this article is advice 
that I think we all struggle with at times.

What is the perfect gift to give to show I 
really do care?

We go to work every day, we work in rain, 
snow, mud, wind and sun every day. I think 
it should be obvious that we do care. 

But here is the thing, the thoughts we have 
about our gifts and how it shows we care, it 
may be completely different from what 
others may think we need to give to show 
we care.
Let us look at this for a minute.

Do we feel guilty and therefore buy the gifts 
out of guilt. 
Do we get to the end of the year and realise 
that we haven’t really spend that much time 
with our loved ones. Enough time where 
a relationship is build to such a deep level 
where the other one will have this deep in-
tense knowing that we do love them, regard-
less of what we give them. 
Have we set aside enough time with our 
loved ones during the year where we have 
developed a relationship with the other one 
to such a degree where they don’t care 
about the gift, as long as they can have time 
with you and experience your love for them?

Are the thoughts from you about the size 
and value of the gift perhaps more a realisa-
tion that the relationship is not as strong and 
deep as it should be because we are partly 
to blame for it?

The other person may not even think about 
the gift. Their deepest desire may actually 
be – “I wish my husband or wife spent more 
time with me. I wish my father or mother 
spent more time with me.”

What if this is the case and you buy a big gift 
and they walk away after receiving the gift 
and think... “Wow, he or she wants to buy 

my love, why not just spend more time 
with me. If he or she really cared he or 
she would have known that is what I really 
wanted – the love and attention from the 
one giving the gift, instead of the gift.”

The amazing thing is – time and love costs 
nothing – it only takes a decision and dedi-
cation from you. 
Expensive gifts cost money that you may 
not even have and this will put you into 
further debt, causing you to have to work 
longer hours and spend even less time with 
those who want your love and time.

Make a decision this year to do something 
different. Why not buy a smaller gift – one 
you can actually afford – wrap that up and 
make a card yourself, one where you write 
the following.

Dear loved one,

Today I give you a small gift. It is purchased 
with money. But with this card I also want 
to present to you a gift that will cost me 
my attention, my time and also it will cost 
me to open up towards you and share my 
dreams, my feelings and my life with you. 

The biggest gift I can give you is to be fully 
present when we have time together. 

I want a deeper more meaningful rela-
tionship with you. I want to make 2018 a 
year where our relationship grow into the 
one we wanted when we met. (if it is your 
spouse) if it is your child – I want a deeper 
more meaningful relationship with you. 

I want to make 2018 a year where our 
relationship grow to where I know your 
dreams, your fears and what you want to 
be in life so that I can support and motivate 
you to achieve them.

Love – your partner in life – your father / 
mother.
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Some may think this is soppy and tear jerk-
ing, but truly, the day you die, they don’t re-
member the gifts or how much it costs, they 
only remember not really knowing you or you 
not really knowing them. 

Don’t go through another year where you 
do not know about the lives of the ones who 
surround you. 

Get to know them. Help them to get to know 
you. It is the biggest gift of all that shows you 
really care. 
And at the end of 2018 you will know exactly 
what the perfect gift would be.

Happy holidays 
– 

the MYLOGGERMAG team. 
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help your customers 
finD you

go to 
www.myloggermag.com

clicK on Directory

follow the linKs proviDeD or 
senD us an email to

info@myloggermag.com

www.myloggermag.com
mailto:info@myloggermag.com


FD750
- poWerfull 3/4” saW

- auto-tension standard

- 360 rotation

- produCtion Count

- saW out indiCation on  
  sCreen

- Grapple open 1380mm

Clear fell, sHovel, bunCH and sort.

ContaCt:  Weytze van Heerden

  (+61) 427877223 (australia)
  Weytze@soutHstarequipment.Com

Felling Head
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